Back to Their Roots
Top syndication firm re-establishes partnership with Hunt Companies to increase impact in the affordable housing market

There are nearly 43 million renter households in the United States,
according to the National Multifamily Housing Council. Nearly 21
million—roughly half of those households—are rent-burdened,
spending more than 30 percent of their income toward housing.
Despite uncertainty in the affordable housing sector due to recent
federal legislation, a lower corporate tax rate and increasing
construction costs, the market has remained strong due to the sheer
demand for affordable housing that exists. As such, industry leaders
are continuing to make strategic business moves to drive affordable
housing production.
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One example is Hunt Capital Partners, a leading syndicator in the
Low-Income Housing Tax Credit (LIHTC) space. The firm recently reestablished a strategic partnership with Hunt Companies to further
position the company for continued growth.
Hunt Capital Partners was formed in fall 2011 and was an affiliate of
Hunt Companies until 2015, when it was sold to Alden Torch Financial.
In October 2017, Hunt Companies partnered with the syndicator’s
original senior management: President Jeffrey Weiss, Executive

Managing Director Dana Mayo and Senior Managing
Director and CFO Dan Kagey. It reacquired a majority
interest in Alden Capital Partners, which has since
been renamed to Hunt Capital Partners.
Coming back under the Hunt family has positioned
Hunt Capital Partners for expanded business
opportunities and a greater impact in the
marketplace, as Hunt Companies is a vertically
integrated real estate operating platform complete
with its own broker-dealer (Hunt Financial Securities)
and a robust history of private-public partnerships in
both development and debt.

HUNT ADDS
ANOTHER PIECE TO THE
AFFORDABLE HOUSING PUZZLE

“Hunt plays very well in the public-private sector,”
says Jeff Weiss, President of Hunt Capital Partners.
“Affordable housing is the public-private partnership
between state, federal and local agencies and
private developers to provide quality affordable
housing. Hunt sees affordable housing as a key facet
of its overall business, and as such, has intentionally
invested in a number of different companies, like
Hunt Capital Partners, to realize this focus.”
Hunt Companies is a national developer, investor
and manager of real estate assets. Since the
company’s inception in 1947, it has spearheaded
an array of military housing, multifamily housing,
commercial and mixed-use developments. For Hunt
Capital Partners to be backed by a company with
a 71-year history in the real estate sector reinforces
credibility and trust for clients and partners.
“I think that us getting back into the Hunt fold was
well-accepted in the developer and investment
community, especially over the past couple
years with Hunt’s investment and commitment to
affordable housing,” Weiss says.
Hunt Companies and its affiliates provide a variety of
services, including investment management, asset
management, property management and mortgage

Hunt Companies has reacquired an ownership position in
Hunt Capital Partners (HCP). Reestablishing this strategic
partnership provides HCP with a broader range of tools to
better serve its developer and investor clients. HCP
specializes in the syndication of Federal and State
Low-Income Housing, Historic and Solar Tax Credits. Since
the successful launch of its first fund in the fall of 2011, HCP
has raised over $1.5 billion in tax credit equity.
www.huntcapitalpartners.com
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Jeff Weiss

banking. The acquisition has allowed Hunt Capital Partners to provide
more resources and services to its investors and developers.
“Forming strategic alliances is very important to us,” Weiss says. “It’s
not just that we want to sell you tax credits, but also that we want to
form a strong relationship where we can provide enhanced value.”
What distinguishes Hunt Capital Partners from other syndicators
in the industry is its ability to close many different types of LIHTC
transactions. For example, it has deep expertise in Rental Assistance
Demonstration (RAD), leveraging it to revitalize, rehabilitate and
reconstruct more than 30 properties since 2013.
Syndicating developments that serve special populations is another
strength of Hunt Capital Partners, and the firm has recently closed
a number of special needs projects serving veterans, survivors of
domestic violence and the homeless. One such example is Sulzbacher
Village, a 70-unit community in Jacksonville, Florida, that offers
housing, medical, educational and vocational services for formerly
homeless single women, female veterans and families.
For that development, Hunt Capital Partners facilitated an $8.4 million
equity investment in $9.2 million worth of 9 percent LIHTC credits
awarded by the Florida Housing Finance Corp.
These nontraditional tax credit deals come with their own set of
challenges. Many of these developments can be sponsored by
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Dana Mayo

nonprofit organizations that have very limited experience with tax
credits. These developments may also feature supportive services,
such as assisted living, food pantries, medical clinics and job training,
which require special oversight.
“As an investor, we’re willing to look at transactions that have
complexities around them that we have to underwrite,” says Dana
Mayo, Executive Managing Director at Hunt Capital Partners. “We
look to see if there is decent underlying real estate and a good
sponsor with a proven track record for operating the specific project
type. When we find deals with these characteristics, we like to invest.”
In addition to Sulzbacher Village, Hunt Capital Partners has recently
syndicated three other special needs deals serving populations who
are homeless or who have developmental disabilities. The properties
are located in Florida, Texas and the state of Washington.
“We see a lot of opportunity in the special purpose real estate sector,”
Mayo says. “Investing in special needs developments is definitely
something we would like to do more of in the future.”
Since the successful launch of its first LIHTC syndication fund in 2011,
Hunt Capital Partners has raised more than $1.5 billion in LIHTC equity.
Its platform includes 35 institutional investors and investments in 41
states, the U.S. Virgin Islands and Puerto Rico.

